
Direct sales companies Lia Sophia and Pure Romance are helping their sales 
consultants become more financially stable, and sometimes acting as the 
consultants’ primary source of income. 

Lia Sophia is a company that sells jewelry to its customers through direct sales. 
Shari Heath Lovinggood-McKay is a Lia Sophia advisor who said she began 
selling the jewelry to make sure her and her husband could afford their son’s 
private school tuition. 

“It quickly changed because I realized I could actually replace my full-time job,” 
Lovinggood-McKay said. 

She said last month she quit her full-time job of 15 years and now sells Lia Sophia 
jewelry as her primary career. 

Pure Romance is another direct sales company that sells adult toys as well as bath 
and beauty products. Pure Romance consultant Kate Huddleston said she looked 
into the business after a friend’s sister told Huddleston she often made more 
money per hour as a consultant than she did in her career as a nurse. 

Lia Sophia and Pure Romance consultants make most of their profit from free 
parties where they showcase and sell their products. Customers interested in 
having a party will contact a consultant to set up a date and then pick a location 
and guest list. The consultant shows a display of products and provides the 
customers with a catalog that they can purchase products from. 

If customers are not interested in hosting a party, they can order products from a 
Pure Romance consultant’s website, or host a Lia Sophia catalog party. 

Lovinggood-McKay said to be a Lia Sophia advisor; an interested party has to 
purchase the $149 starting kit and then they make 30 percent of the product 
profit from each party. Huddleston said Pure Romance consultants buy each 
product at a discounted price and then sell it for full price to make a profit. 

“The discounts amongst consultants vary depending on their level in the 
company, but consultants always have the option to advance in the company,” 
Huddleston said. 

Lovinggood-McKay said a typical Lia Sophia show will make $650, which means 
the consultant will usually make about $195 a show. She said five shows a month 
is her goal and because she is now a team leader instead of an advisor, she gets 40 
percent of the profit from shows as well as 10 percent of the profit her team 
makes. 



Huddleston said she averages about six shows a month, and that selling Pure 
Romance keeps her busy and is financially beneficial. 

Lovinggood-McKay said she has built great friendships through Lia Sophia and 
appreciates the reward and recognition advisors get for their work, even when it 
is not monetary. 

Huddleston has also had a positive experience as a direct sales consultant. 

“I absolutely love being a consultant,” Huddleston said. “I have the power to work 
when and where I want. I can work as much or as little as I want.” 

Huddleston and Lovinggood-McKay both said they think these direct sales 
companies are here to stay. 

“Currently Pure Romance is a booming industry,” said Huddleston. “My team of 
consultants alone sold over 7 million dollars worth of product last year.” 

Lovinggood-McKay said she speculates Lia Sophia’s popularity is due to the 
lifetime guarantee on its jewelry—if something happens to a piece of jewelry, the 
company will fix or replace it for free. 

“Lia Sophia isn’t going anywhere,” Lovinggood-McKay said. 

	  


